
A  Complete  Guide  To
Entrepreneurship
Being an entrepreneur requires courage and commitment. Whether
you choose to start your own business or join someone else’s,
starting a company takes a big leap of faith. And without
proper guidance, you might not get far.

Entrepreneurial success depends on both your business plan and
your personal attitude towards the challenges of life. This
guide provides detailed information on the steps required to
launch your business. If you’re looking for inspiration, read
about  the  stories  behind  successful  entrepreneurs.  They
provide great examples of how to overcome obstacles and stay
focused during tough times.

Entrepreneurship requires grit, determination, commitment and
risk  taking.  Some  entrepreneurs  fail  miserably  and  some
succeed beyond their wildest dreams. If you are serious about
becoming  an  entrepreneur,  read  this  complete  guide  on
entrepreneurship  and  become  an  entrepreneur  today.

Entrepreneurship  is  the  ability  and  readiness  to  develop,
organize  and  run  a  venture,  along  with  any  of  its
uncertainties  in  order  to  make  a  profit.  In  economics,
entrepreneurship  connected  with  land,  labour,  natural
resources and capital can generate a profit for society.

Entrepreneurial is defined by discovery and risk-taking and
the  capacity  to  succeed  in  an  ever-changing  and  more
competitive market. Entrepreneurship refers to an individual
or a small group of partners who strike out to create a new
business.

Are you ready to get started? Read on to discover how to turn
your dream into a reality.
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What is entrepreneurship?
Entrepreneurship  is  the  act  of  creating  a  business  while
bearing all the risks with the hope of making a profit for a
single person. The more modern entrepreneurship definition is
also about transforming the world by solving big problems like
bringing about social change or creating an innovative product
or service that challenges the status of how we live our lives
daily.

Entrepreneurship is what people do to take their career into
their hands and lead it in the direction they want and become
what they want. It’s about building a life on your terms and
conditions. No bosses. No restricting schedules. And no one is
holding you back or focusing on completing any target.

Importance of entrepreneurship
Entrepreneurs  create  opportunities:  Without
entrepreneurs, jobs wouldn’t exist. Entrepreneurs risk
employing  themselves  as  they  grow  their  businesses,
which eventually creates new opportunities for others.

Innovation: Technologies in today’s society have come
from businesses. Technological advances come from a need
to  solve  problems,  create  efficiencies,  or  improve
society.

Create change in society: Entrepreneurs aim to make the
world better with their products, ideas, or businesses.
So naturally, some of their ideas will make a change in
society.

Entrepreneurs  give  back  to  society:  Entrepreneurs  do
business, make more money, and thus pay more taxes,
which helps fund social services. Entrepreneurs are some
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of the biggest donors to charities and nonprofits for
various causes.

Create National income: Entrepreneurship generates new
wealth in an economy through business. New ideas and
improved products or services from entrepreneurs allow
for the growth of new markets and new wealth.

Who is an entrepreneur?
An entrepreneur is a person who starts a business to make a
profit.  An  entrepreneur  can  be  a  person  who  has  a  home
business idea and sets up their first online store, or a
freelancer just starting. The reason why they’re considered
entrepreneurs can be a bad idea is that where you start isn’t
necessarily where you’ll end up becoming successful.

Entrepreneurs  see  possibilities  and  solutions  whereas  the
average  person  sees  only  annoyances  and  problems.  An
entrepreneur who can help more people recognize the value they
can contribute to the world.

Why  is  studying  entrepreneurship
important?
There are several reasons why studying entrepreneurship can
benefit your personal development and future career. 

1) Expand Your Entrepreneurial Toolbox
The biggest benefit of studying entrepreneurship is to expand
and enhance your knowledge, strategy, discipline, experience
and other things that you aren’t just born with. Studying
entrepreneurship  can  help  you  develop  new  ways  to  solve
problems and gain insights on ways to guide you through the
path to success.



2) Continue Learning
Entrepreneurship keeps you on your knowledge spark light. You
are forced to continue learning and innovating and its drives
you to learn. This continuous learning is not just within one
specific area you focus on, but entrepreneurship allows you to
learn about all the different divisions within your company
and most importantly, learn about yourself.

3) Ability to Recognize Opportunity
One significant benefit of studying entrepreneurship is the
gained ability to recognize an opportunity. You will be able
to determine your and your company’s worth through analysis of
their strategies, practices, etc.

4) Solve your daily-life problems
Entrepreneurship can help them develop real-world skills to
lead extraordinary lives in this time-paced and fast-changing
world  and  help  individuals  become  independent  and  their
creativity  into  creating  something  of  their  own  in  this
competitive world. Entrepreneurship mainly helps solve daily-
life  problems  with  the  help  of  innovative  products  and
services provided.

Entrepreneurs:  What  Are  Their
Characteristics  &  Typical
Behaviors?

1) Social
The idea of an entrepreneur starting his own business might
imply a person who prefers to work alone; however, research
indicates  that  entrepreneurs  are  often  social  people,
according to research done by Stanford University. Starting a



business  requires  contacting  people  to  generate  funds,
purchasing materials from suppliers, hiring new employees and
developing social networks.

2) Motivation
Entrepreneurs  are  self-motivated  and  they  must  have  the
ability  to  motivate  others,  even  in  times  of  stress  and
potential failure. An entrepreneur must have passion for his
idea and a strong desire to get success. They must be goal-
oriented,  able  to  set  goals  and  encourage  their  team  to
constantly strive to meet them.

3) Creativity
Entrepreneurs are naturally creative and are constantly coming
up with new ideas. This is a never-ending process; once the
business is set up. An entrepreneur studies consumer reaction,
conducts  market  research  and  works  to  improve  and  keep
creating  new  products  that  he/  she  will  offer  to  stay
successful.

4) Dealing with failure
Entrepreneurs must be willing to take risks and deal with
failure when it happens. If he/ she fails, rather than giving
up he should evaluate his / her actions, and determine where
to make improvements.

How can you become an Entrepreneur?
Startups are about passion, vision, and perseverance. If you
want to be a successful entrepreneur then you must learn how
to  work  smarter  and  harder.  To  gain  more  knowledge  about
startups  and  entrepreneurship,  start  reading  books  from
entrepreneurs such as Steve Jobs, Elon Musk, Peter Thiel,
Larry Page, Mark Cuban, Reid Hoffman, and others.



Also, find mentors who are willing to help you gain skills,
experience,  and  insights  that  they  learned  while  starting
their  businesses.  Finally,  build  networks  with  other
entrepreneurs and do things like attending local networking
events,  volunteering  for  non-profit  organizations,  joining
professional associations, talking to potential customers, and
participating in hackathons.

Follow these tips to start your business
venture 

1. Identify the right business for you:
Explore the industry which you want to get in. Be willing to
look at different facets of yourself (your personality, social
styles,  age)  and  listen  to  your  inner  voice.   Question
yourself “What gives me energy even when I’m tired?”

Look at work you have done for others in the past and think
about how you can offer them your services or products. Start
with some market research, and if you choose to do this, make
sure that you become a student and gain knowledge first before
you spend any money. There are many entrepreneurship courses
you can seek out, or you can even do it with an MBA program.

2. Business planning :
Most people skip the planning process in excitement,  planning
will  help  you  get  to  the  knowledge  about  the  market.  A
business  plan  will  help  you  gain  clarity,  focus,  and
confidence about your business. Planning can be done in simple
steps you write down your goals, strategies, and action steps,
and your business model becomes successful.

3. Know your target audience:
Before you start doing business, find out what audience will
buy your products or services. This is the most important
thing. You can do industry research that will help you to



analyse your target audience.

4. Build a network:
You need to build a network of supporters, advisors, partners,
and vendors. You can build a network locally, nationally, or
through social networks. Join networks such as your local
commerce  events  or  other  relevant  business  administration
groups. When attending networking events, ask others what they
do  and  think  about  how  you  can  help  them  or  take  their
experience as a lesson.

5. Marketing:
Use  the  most  effective  online  tools  (Twitter,  Facebook,
YouTube, LinkedIn) available to broadcast your business. Using
social networks is essential but don’t underestimate the power
of other methods such as word-of-mouth marketing, website and
internet  marketing  tools,  public  relations,  blog  posts,
columns and articles, speeches, emails, and newsletters.

What  are  the  types  of
entrepreneurs?
Entrepreneurship is the process of developing, innovating and
running  a  business,  there  are  many  different  types  of
entrepreneurship. People have varying aspirations and visions
for  the  kind  of  businesses  they  want  to  create.  Everyone
operates their business based on their personality, skills,
ideas and characteristics.

Entrepreneurship types: nine types
Here are the different types of entrepreneurship:

Small business entrepreneurship1.

Large company entrepreneurship2.



Scalable startup entrepreneurship3.

Social entrepreneurship4.

Innovative entrepreneurship5.

Imitator entrepreneurship6.

Researcher entrepreneurship7.

Buyer entrepreneurship8.

1) Small business entrepreneurship
A majority of businesses are small businesses in India. People
interested in small business entrepreneurship are most likely
to make a profit that supports their family and wishes to have
a stable lifestyle. They don’t have large-scale profit or
venture capital funding. Small business entrepreneurship is
often when an individual owns and runs their own business.
They typically employ local employees and family members.

2) Large company entrepreneurship
Large company entrepreneurship is for an advanced professional
who knows how to sustain innovation and build a brand. They
are  part  of  a  large  team  of  C-level  executives.  Large
companies often create new services and products based on
consumer preferences to complete market demand. Small business
entrepreneurship can turn into large company entrepreneurship
if their small business gets successful in a certain period.
For example companies such as Google, Microsoft and Disney.

3) Scalable startup entrepreneurship
Scalable startups come up with the things which are missing in
the market and create solutions for them. Many of these types
of businesses started in Silicon Valley and are technology-
focused.  They  seek  rapid  expansion  and  big  brings  profit
returns. Examples are Facebook, Instagram, Ola and Uber.



4) Social entrepreneurship
A social entrepreneur who wants to solve social problems with
their products and services the main goal is to make the world
a better place. They don’t work to make big profits, these
kinds of entrepreneurs tend to start nonprofits or companies
that dedicate themselves to working toward a good society.

5) Innovative entrepreneurship
Innovative entrepreneurs are people who are constantly coming
up  with  new  ideas  and  inventions  and  ideas  into  business
ventures. They aim to change the way people live for a better
lifestyle. They create different ways to make their products
and services stand out from other things on the market.

6) Imitator entrepreneurship
Imitators are entrepreneurs who use others’ business ideas as
inspiration but work to improve them and try to bring good and
advanced products. They are willing to think of new ideas and
work hard, but still, they start their venture by copying
others. People who are imitators have a lot of self-confidence
and determination for their businesses. They can learn from
others’ mistakes when making their product or service.

7) Researcher entrepreneurship
Researchers take their time when starting their startups. They
want to research as much as possible before offering a product
or service. They believe in preparation and information and
tend to rely on facts, data and logic will give a higher
chance of being successful. Business plans are important to
them to minimize chances of failure.

8) Buyer entrepreneurship
A buyer is a type of entrepreneur who uses their wealth to
acquire well-established business ventures. Then, they make
any required management changes or structural changes they
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feel are necessary. Their goal is to grow the businesses they
acquire  and  expand  their  profits.  This  kind  of
entrepreneurship  is  less  risky.

Famous  entrepreneurs  across  the
world & What you can take away from
them

1) Hiten Shah, co-founder of KISSmetrics
Hiten  has  launched  many  failed  products  in  this
entrepreneurial journey. He states his biggest failure was
spending $1 million of his own money on a web hosting company
that never even launched. Hiten says, “I and my partner was so
perfectionists that we built the best thing we could without
even understanding what our customers cared about.”

Take away: Accept that failure is good, but accepting and
learning from your failures is important.

2) Dr Barry Nalebuff, founder of Honest
Tea
He started his business when he saw a gap in the beverage
market. So teamed up with a former student to launch a new
venture and the company’s popularity took off when he was at a
yoga  retreat  and  spotted  Oprah  Winfrey.  He  offered  her  a
sample  and  Honest  Tea  subsequently  featured  it  in  her
magazine.

Takeaway: Keep your eyes open for business opportunities.

3) Jack Nickell, founder of Threadless
a  community  website  that  votes  for  designs  uploaded  by
artists, launched the company due to his passion. Threadless



was a side project for him for four years during his college
courses before it became his full-time job.

Jack says: “You can’t predict the results of what you make,
what it’s going to turn into. Threadless was never supposed to
be what it is today, it was just about making things and
putting myself out there. ”

Takeaway:  Do what you love,  Pursue your hobbies. You don’t
always need to have a plan just as long as you enjoy the
process.

4) Lawrence Joseph Ellison co-founder of
Oracle Corporation
He had a clear vision and that’s the reason Oracle is still
one of the leading software ventures that were started way
back in 1977. Today his company does 40+ billion dollars in
annual sales and has a market cap of over 164 billion dollars.

Takeaway: Have a clear vision. A successful entrepreneur is
always thinking about the future, not just the present.

5) Ritesh Agarwal is the founder of Oyo
Rooms
Ritesh started India’s largest hospitality company that mostly
offers budget-friendly accommodation.

Take away: Find the right mentor. He from Oyo Rooms had been
shortlisted for “The Thiel Fellowship” he was amongst the top
5% of the candidates that applied and in the 2-year program
wherein fellows receive $100,000 and mentorship.

5  Things  that  separate  a  Winner



from a Loser?
1. Winners focus on solutions.

Losers focus on problems

2. Winners own their mistakes and learn from them.

Losers blame others and make excuses.

3. Winners plan and schedule their day.

Losers fail to plan or schedule anything.

4. Winners constantly expand the boundaries of their comfort
zone.

Losers stay within their comfort zone.

5. Winners set goals.

Losers fear goal setting.

Must-Read Books for Entrepreneurs

1)  How  To  Win  Friends  And  Influence
People
This book will teach you all the do’s and don’ts of social
life,  but  it  will  also  teach  you  how  to  be  a  better
entrepreneur.  Additionally,  the  book  teaches  you  how  to
overcome competition or win over someone who is closed-minded
or is simply not interested in what you have to say.

2)  The  Psychology  of  Selling  by  Brian
Tracy :
This book gives you valuable information and strategies about
how to make more sales by focusing on one thing and the basics



of selling and jumping right over to get results, but in order
to get results, you need to know the basics.

3)  Who  Moved  My  Cheese  by  Spencer
Johnson:
This book will teach entrepreneurs about themselves and the
choices they make in life. It will teach you how to become
flexible with your decisions and give you confidence towards
your dreams and goals.

4)  “Strategize  to  Win’’  book  by  Carla
Harris
This book teaches you to contemplate a career change, which
makes it invaluable for new entrepreneurs. You will learn how
to get the opportunities you want by defining your goals and
what you offer, building relationships, and making changes as
necessary in your life.

5) Zero to One by Peter Thiel with Blake
Masters
The books which reflect on technological advancement in the
current world. The book will teach how technology startups are
now  moving  towards  improving  old  technology  instead  of
creating completely new technology.

Summary 
Entrepreneurship is what people do to take their careers into
their  hands  and  do  what  they  want  to  pursue.  The
entrepreneurial mindset is a person’s attitude to building a
new business.

It means having an open mind and questioning everything in the
hopes of creating something unique and innovative for the



economy.  This  article  will  learn  everything  about
entrepreneurship.

FAQ’s on Entrepreneurship:
Must read article:

– Role of e-commerce in today’s world and its impact

– Are Customers Always Right & When a customer isn’t right,
what can you do?

– A Successful Organization & How To Become One?
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